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Arteria Technologies

INTRODUCTION

Â An SAP Software Solution and Service Partner based

out of International Tech Park, Bangalore.

Â Arteria is exclusively focused on Services and

Products on SAP NetWeaver platform and help

customers leverage the potential of SAP Net Weaver.

Â We have over 150 SAP consultants based covering

Technical and Functional skills

Â Management team is ex-SAP Labs with several

years of development, implementation and consulting

experience.

Â Key members holds patents in Financial Services

domain (during their tenure with SAP).

Â ISO 9001:2008 and ISO 27001:2005 Certified on all

SAP projects, Arteria is on its way to achieving SEI

CMM Level 3 Certification.

CREDENTIALS

Â SAP NetWeaver Services partner in India.

Â Awarded the ñBestSAP NetWeaver Process Integration

Partner 2007òfor APJ.

Â First and only partner to have a SAP certified

NetWeaver Mobile Client

Â SAP ISV with certified products and xApps Partner.

Solutions have been developed with SAP Indiaôs

guidance and are certified by SAP Labs.

Â SAP Co-Innovation Labs (COIL) partner in Bangalore.

Â Arteria engages with SAP Labs and RIG for product

feedback and enablement in emerging technologies like

Interactive Forms and NetWeaver Mobile.

Â SAP ePartner Certification solution Provider (Helps ISV

in development and certification of their products).
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Solution Extensions Expertise 

Â SAP Interactive Forms by Adobe

Â SAP Archiving and Document Access by Open Text

Â Seeburger EDI Adaptors

Â Test Data Migration Server (TDMS)

Â SAP BusinessObjects

SAP NetWeaver Expertise

Â SOA Consulting

Â SAP NetWeaver Process Integration & B2B EDI

Â SAP NetWeaver BW, CE, Portal, Mobile and MDM

Other Expertise

Â SAP ABAP Custom & RICEFW Development

Â SAP BASIS Services

Â SAP Technical Upgrade 

Â Post Go-Live technical support

Products and Services

NetWeaver based Products

ÂSupplierPortal Advantage

ÂDealerConnect Advantage

ÂSecondarySales Advantage

ÂInteractive Advantage

ÂDashboards Advantage

Products on Mobile

ÂmApprove Advantage

ÂmDashboards Advantage

ÂmSalesForceAutomation Advantage

Productized Services

ÂECM Advantage

ÂEDI Advantage

ÂSolMan Advantage
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Customers
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SUPPLIERPORTAL

ADVANTAGE
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Need: Platform to collaborate with Suppliers

CURRENT SCENARIO

Â Lack of visibility with suppliers even after SAP 

ERP implementation.

Â Buyers, Logistics, Quality and Finance Team is 

spending large amount of time in sharing and 

gathering information with suppliers instead of 

focusing on core business.

COMMON BUSINESS ISSUES

ÂManual shipment notifications and challans are 

slow and error-prone leading to discrepancies 

between ordered and received items. 

Â Shipment Status is unknown to the buyer and 

good receipt status is unknown to the supplier.

Â Higher inventory pile up and out-of-stock 

situations due to information disconnect and 

delay.

Â Unsatisfied suppliers - no visibility on 

payments.

SOLUTION

Â Real-time and secure web based portal solution 

that integrates with your existing SAP ERP.

Â Self service functions for suppliers to receive and 

update information on RFQ, PO, ASN, Quality 

and Finance modules from your existing SAP 

ERP.

DESIRED FEATURES

ÂOnline ASN in the portal; can be used to 

subsequently create GR in SAP. ASN will be 

checked against PO to ensure correct quantities.

Â Supplier can create online ASN and also view 

updates on GR status from SAP ERP.

Â Delivery Schedule and JIT calls are visible real-

time to the supplier. Alerts inform the supplier of 

any changes to the schedule.

ÂOnline payments status with drill down into 

supplier invoice number is available real-time.
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Value Proposition: Arteria SupplierPortal Advantage

LOWER TCO

Â Secure and Web-based Portal: suppliers only 

need an Internet connection. 

Â Single Platform for the Enterprise: Runs on 

SAP NetWeaver and leverages your existing 

SAP ERP implementation.

Â Easy to deploy with rapid go-live within 6-8 

weeks.

FEATURE RICH

Â Real-time, Web-based with corporate branding 

and configurable screens.

Â Alerts and Notifications.

ÂModules: RFQ, PO/Scheduling Agreement, 

Shipment, Quality, Supplier Performance, 

Payments, Open Payables.

Â Collaboration: News, Tasks and Chat
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DEALERCONNECT

ADVANTAGE
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Need: Platform to collaborate with Dealers/Customers

CURRENT SCENARIO

Â Lack of visibility with dealers/distributors even 

after SAP ERP implementation.

Â Dealer support team is spending large amount 

of time in manual interactions for disseminating 

and updating information from/to SAP ERP 

instead of focusing on core business.

COMMON BUSINESS ISSUES

ÂOrder is faxed /conveyed over telephone; 

subsequent manual data entry in SAP ERP 

leads to discrepancies.

Â Dealers are not updated on order status and 

shipment details.

Â Dealers do not have the latest information  to 

sell and service the products.

Â No mechanism to track invoice list, sales 

returns and  account statement

SOLUTION

Â Real-time and secure web based portal solution 

that integrates with your existing SAP ERP.

Â Self service functions for dealers/distributors to 

receive and update information on Orders, 

Inventory, Shipment, Pricing and Finance 

modules from your existing SAP ERP.

DESIRED FEATURES

Â Dealer can enter orders that are validated and 

created in SAP ERP with appropriate approval 

workflows.

ÂOrder status is visible online and alerts notify the 

dealer of the delivery dispatch details.

Â Latest product catalog, pricing from SAP ERP 

and current offers are published on the portal.

Â Ageing analysis and Invoice tracking is available 

for the dealer.
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Value Proposition: Arteria DealerConnect Advantage

LOWER TCO

Â Secure and Web-based Portal: suppliers only 

need an Internet connection. 

Â Single Platform for the Enterprise: Runs on 

SAP NetWeaver and leverages your existing 

SAP ERP implementation.

Â Easy to deploy with rapid go-live within 6-8 

weeks.

FEATURE RICH

Â Real-time, Web-based with corporate branding 

and configurable screens.

Â Alerts and Notifications.

ÂModules: Quotations, Orders, Returns, Pricing, 

Inventory, Invoices, Statements, Service.

Â Product Catalog and Offers

Â Collaboration: News, Tasks and Chat
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SECONDARYSALES

ADVANTAGE
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Need: Capture and analyze Secondary Sales data

CURRENT SCENARIO

Â No platform to capture and analyze secondary 

sales. Typically, this is gathered in individual 

dealer spreadsheet formats via emails. 

Â Inaccurate demand/sales forecasting and 

analysis of market trends leads to inventory pile 

at the distributor and C&F level.

COMMON BUSINESS ISSUES

Â Raw data is manually collated from dealers and 

uploaded into home grown databases or 

aggregated in spreadsheets. 

Â Primary sales data from SAP is extracted via 

custom developed programs and fed into excel 

based dashboards / reports.

Â No drill down from reports into transactional 

data to analyze and come up with corrective 

actions.

SOLUTION

Â Secure web based portal solution to capture 

secondary sales data into SAP with uniform 

formats.

Â Data marts and dashboards for analyzing 

secondary sales data with primary sales from 

your existing SAP ERP.

DESIRED FEATURES

Â Uniform format of pulling or uploading data from 

dealer systems and storing it within a data mart 

for subsequent analysis.

Â Use of standard data extractors from SAP ERP to 

retrieve primary sales data and populate data 

marts.

Â Enterprise reporting and dashboard tools for 

analysis and drill down from common data marts.
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Value Proposition: Arteria Secondary Sales Advantage

LOWER TCO

Â Secure and Web-based Portal: dealers only 

need an Internet connection. 

Â Single Platform for the Enterprise: Runs on 

SAP NetWeaver and leverages your existing 

SAP ERP implementation.

Â Easy to deploy with rapid go-live within 4 

weeks.

FEATURE RICH

Â Upload programs and formats for data capture 

via portal.

Â Readymade Data marts for secondary sales 

data capture and analysis in SAP BW.

Â SAP NetWeaver Visual Composer or SAP 

Business Object Dashboards & Reports for 

analysis and drilldown.
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DASHBOARD ADVANTAGE
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Need: Dashboards for Insight into Business

CURRENT SCENARIO

Â No centralized view of executive information 

from SAP ERP and manual/non-SAP systems.

Â PPT/Excel based reports are generated with a 

lengthy manual data collection across the 

organization and no guarantee on accuracy. 

COMMON BUSINESS ISSUES

Â Spreadsheet based dashboard need dedicated 

resources with ability to program complex logic 

and data handling.

Â Drill down into transaction level info is not 

supported by PPT/Excel based reports.

ÂManual intervention / custom development to 

extract data from SAP ERP increases the TCO. 

SOLUTION

ÂManagement dashboards for key insight into the 

business and to track performance.

Â Visually rich dashboards that present aggregated 

data from SAP ERP and non-SAP systems like 

databases and spreadsheets.

DESIRED FEATURES

Â Data marts / cubes have rules to aggregate 

transactional records from your SAP ERP with 

ability to filter and slide/dice raw data.

Â Visually rich dashboards with charts/controls that 

interact with transactional systems like SAP ERP.

Â Dashboards, Reports and Queries can be easily 

and quickly be built on top of data marts / cubes.
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Value Proposition: Arteria Dashboard Advantage

LOW TCO

Â Single Platform for the Enterprise: Runs on 

SAP NetWeaver BI and Business Object and 

leverages your existing SAP ERP 

implementation.

Â Easy to deploy with rapid go-live within 6-8 

weeks.

FEATURE RICH

Â Readymade 40 dashboards with BW data 

marts from six functional areas: Sales, 

Purchase, Production & Maintenance, Finance 

& Controlling, Quality Assurance, NPD and HR.

Â Standalone capability (Flash / PDF format) to 

support offline interaction.

Â Drill down from aggregated information into 

transaction level data.
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MAPPROVE ADVANTAGE
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Need: SAP Approvals on Mobile

CURRENT SCENARIO

ÂWorkflows are configured in SAP ERP but 

executives are on the move & cannot connect 

to corporate network to process the work items.

COMMON BUSINESS ISSUES

Â Business Workflow approvals are usually 

carried out by colleagues / assistants for 

executives on the move.

Â No standardization: several types of mobile 

devices are being used within the organization.

Â Custom development and specialized skills set 

to include new workflows.

SOLUTION

Â Approval application for mobile devices that 

enables users to continue work in offline and on-

demand mode.

DESIRED FEATURES

ÂñInboxò to view and execute own approval steps 

for SAP ERP workflow(for e.g. Leave) and non-

workflow (for e.g. PO Release) processes. 

Â Support for all popular devices and mobile 

operating systems.

ÂGeneric Approval Framework & UI for handhelds 

based on SAP NetWeaver platform. 
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Value Proposition: Arteria mApprove Advantage

LOWER TCO

Â Support for Blackberry, S60(Nokia, Samsung, 

Sony Ericsson, LG) & Windows mobile devices.

Â Single Platform for the Enterprise: Runs on SAP 

NetWeaver Mobile.

Â Rapid Go-Live of 1 month: Existing SAP ERP 

named users can start accessing workflows.

SECURE AND FEATURE RICH

Â Leverage your existing BES server for device 

management. 

Â Inbuilt security features to protect data.

Â Pre-delivered configuration for commonly used 

workflows.

Â Key business context is available  in the work item 

to enable users to take informed decisions.
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MDASHBOARD

ADVANTAGE
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Need: SAP Reports and Alerts on Mobile

CURRENT SCENARIO

ÂMIS Reports are available in SAP ERP but key 

executives are on the move and cannot view 

these to take timely business decision.

COMMON BUSINESS ISSUES

ÂMIS Reports are emailed  at end of day as a 

with no interaction capabilities.

Â No common solution for both ERP and BW 

reports.

Â No standardization: several types of mobile 

devices are being used within the organization.

ÂMobilizing  SAP standard and own reports 

involves huge development costs.

SOLUTION

Â Reports and Dashboards that allow businesses 

visualize data on mobile and present critical alerts 

and information from SAP ERP and BW.

DESIRED FEATURES

Â Solution to broadcast  to mobile with ability to 

perform sort, filter, sum and view graphs on mobile. 

Â A single solution that can receive and present 

reports from all sources in the organization.

Â Support for all popular devices and mobile operating 

systems.

Â Framework that can mobilize any existing and future 

reports and involves configuration and not 

development effort.



Arteria Technologies / 2010,  22

Value Proposition: Arteria mDashboard Advantage

LOWER TCO

Â Support for Blackberry, S60(Nokia, Samsung, 

Sony Ericsson, LG) & Windows mobile devices

Â Single Platform for the Enterprise: Runs on 

SAP NetWeaver Mobile.

Â Rapid Go-Live within 2-3 weeks: Existing SAP 

named users can start accessing reports.

SECURE AND FEATURE RICH

Â Leverage your existing BES server for device 

management. 

Â Inbuilt security features to protect data.

Â Pre-delivered ABAP code for commonly used 

MIS reports.

Â Framework enables you to mobilize any 

existing SAP ERP and BW reports within 

hours and NOT months.
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MSALESFORCEAUTOATION

ADVANTAGE
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Need: Empower Sales Force with SAP connectivity

CURRENT SCENARIO

Â Your sales force cannot access SAP ERP real-

time while on the field.

Â Sales team is spending large amount of time in 

manual interactions for retrieving and updating 

information from/to SAP ERP instead of 

focusing on generating business.

COMMON BUSINESS ISSUES

ÂOrder entry is done on return to office or is filled 

up in an excel sheet and mailed to operations 

for manual data entry in SAP ERP.

Â No real time data on order status, inventory, 

invoices, and pricing while visiting customers. 

Â Route plan and daily visit schedule is ad-hoc or 

mailed to the sales team.

Â No standardization: several types of mobile 

devices are being used within the organization.

SOLUTION

Â Real-time and secure mobile solution on top of 

your existing SAP ERP.

Â Self service functions for sales tea, to receive and 

update information on Orders, Inventory, Shipment, 

Pricing and Finance modules from your existing 

SAP ERP.

DESIRED FEATURES

Â Sales team can create orders using mobile. Sales 

person specific data on the mobile (customers, 

materials, order types) helps with quick data entry. 

Â A Customer fact sheet on the mobile that provides 

an overview of the relationship.

Â Route plan should be maintained in SAP ERP and 

pushed to sales team.

Â Support for all popular devices and mobile operating 

systems.
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Value Proposition: Arteria mSalesForceAutomation 

Advantage

LOWER TCO

Â Support for Blackberry, S60(Nokia, Samsung, Sony 

Ericsson, LG) & Windows mobile devices.

Â Single Platform for the Enterprise: Runs on SAP 

NetWeaver Mobile.

Â Easy to deploy with rapid go-live within 6-8 weeks.

SECURE AND FEATURE RICH

Â Leverage your existing BES server for device 

management. 

Â Inbuilt security features to protect data.

Â Your existing SAP ERP functionality is enabled on 

the sales teamôs mobile device.

ÂModules: Orders, Customers, Contact Person, 

Inventory, Pricing, Invoices, Collections, Route Plan.
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INTERACTIVE 

ADVANTAGE
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Adobe Forms Bundle: Arteria Interactive Advantage

CURRENT SCENARIO

Â Need for Adobe Forms has been identified but 

the standard forms are not sufficient to cover 

the requirements.

Â Custom development for each form including 

framework for offline support and security 

features would result in unviable TCO.

ARTERIA OFFERING

ÂOut of the box packaged 15 scenarios of 

workflows coupled with Adobe Forms.

Â Covers Finance, Sales & Marketing, 

Procurement, Materials Management and HR. 

Â The scope of deployment of the scenarios is 

targeted at 80% productized and 20% specific 

to individual customers with a deployment time 

of 3-4 weeks per scenario.
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PRODUCTIZED SERVICES 

AND EXPERT CONSULTING
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Productized Services Overview

ECM Advantage

SERVICE 

DESCRIPTION

Packaged ECM Implementation using SAP Document Access by 

OpenText. Access structured and unstructured information in a 

single window.

DELIVERABLES Â Installation of SAP Document Access by OpenText

Â Packaged solution Implementation with five scenarios

Â MM Purchase Order History 

Â SD Document Hierarchy 

Â FI Account View 

Â Material Documents and FI Documents 

Â 360 Degree view and Virtual folder creation of above 

scenarios

Â Quick implementation ï8 to 12 weeks
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Productized Services Overview

EDI Advantage

SERVICE 

DESCRIPTION

Packaged EDI Scenarios using Seeburger EDI Adapter for SAP 

NetWeaver XI / PI.

DELIVERABLES Â Installation and configuration of Seeburger Adapter in your 

existing SAP XI / PI Landscape.

Â Packaged solution with five scenarios

Â Customer transmits EDI 850 (Purchase Order) 

Â Customer transmits EDI 860 (Purchase Order Change) 

Â Supplier transmits EDI 856 (Advance Shipment Notice) 

Â Supplier transmits EDI 810 (Electronic Invoice) 

Â Customer transmits EDI 820 (Remittance Advice)

Â Customer/Supplier transmits EDI 997 (Functional 

Acknowledgements for the above scenarios)

Â Quick implementation ï6 to 8 weeks
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Productized Services Overview

SolMan Advantage

SERVICE 

DESCRIPTION

Implement SAP Solution Manager 7.0 standard scenarios.

DELIVERABLES Â Installation/Upgrade of SAP Solution Manager to latest 

enhancement pack / SP.

Â Packaged solution Implementation for individual or combined 

scenarios:

Â System Monitoring

Â EarlyWatch Alert for ABAP and Java Stack

Â Service Delivery

Â Service Desk

Â Change Request Management (ChaRM)
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SAP Document Access by 

Open Text

¶ Accelerated Data and Document Archiving on SAP.

¶ Access Structured and Unstructured information from SAP ERP

Business Process 

Integration

¶ Bank Connectivity and SWIFT

¶ Process Integration (XI)

Business Process 

Management

¶ ESOA Roadmap and Consulting

¶ Business Task Management

¶ Composition Environment

¶ SAP NetWeaver BPM

Enterprise Information 

Management

¶ Business Intelligence (BI)

¶ NetWeaver Enterprise Search

System Optimization

¶ Solution Manager

¶ SAP Archiving

¶ Identity Management

User Productivity 

Enhancement

¶ Enterprise Portal (EP)

¶ Workflows

¶ Duet

¶ Mobile Enablement

System Support and 

Maintenance

¶ ABAP

¶ Basis Installation and support

¶ Custom Development

Expert Services and Consulting
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Arteria Products and Service offerings are also listed 

on SAP EcoHub

ÁDealerConnect

ÁInteractive Advantage

ÁmApprove

ÁConsulting and Professional Services 

http://ecohub.sdn.sap.com/irj/ecohub/solutions/dealerconnect
http://ecohub.sdn.sap.com/irj/ecohub/solutions/interactiveadvantage
http://ecohub.sdn.sap.com/irj/ecohub/solutions/mApprove
http://ecohub.sdn.sap.com/irj/ecohub/solutions/arteriaservices
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Thank you for your Attention!
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ARTERIA TECHNOLOGIES PVT LTD

LEVEL 1, INNOVATOR, 

INTERNATIONAL TECH PARK

BANGALORE - 560066 

INDIA.

Tel  +91 80 4242 3801

Fax +91 80 4147 3470

Mail sales@arteriatech.com

parag.jain@arteriatech.com

Web www.arteriatech.com

DISCLAIMER

SAP, SAP NetWeaver, xApps and other SAP products and services are trademarks

or registered trademarks of SAP AG in Germany and in several other countries all

over the world.

CONTACT  US @

mailto:sales@arteriatech.com
mailto:parag.jain@arteriatech.com
http://www.arteriatech.com/

